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Position Title:
Sr. Account Executive




Location:
Tampa, FL

Position Type:
Fulltime 

Length:

Perm
Job Description

Convergence Consulting Group (CCG) is currently seeking qualified business development candidates to join our rapidly growing Data Warehousing and Business Intelligence practice.  We are seeking candidates who are self starters, detail-oriented, highly organized and possess a track record of successfully carrying an annual sales quota of at least $3 million.  
This person will be responsible for all aspects of the sales cycle including lead generation, opportunity management, proposal development, contract negotiation and closure.  The ideal candidate will have demonstrated experience building partnerships with CXOs, VPs, and Directors of target companies.  Candidates with business development and sales experience in smaller organizations demonstrating the ability to foster rapid growth are preferred. 

Job Requirements and Responsibilities
· Generate qualified leads through various channels including cold calls, networking, email marketing, social networks and direct selling
· Establish and manage relationships with existing and prospective clients  with proven record of sales success at the Senior Executive level
· Employ consultative selling to identify opportunities to sell the value of CCG’s service and solution offerings to prospective clients

· Effectively manage multiple opportunities at various phases of the consultative sales cycle

· Establish and leverage vendor partner relationships to maximize sales opportunities (Oracle, SAP, Microsoft)
· Generate and close project contracts ranging from $50k - $1M+
Required Skills and Experience

· Minimum of 8 years business experience with at least 5 years of successful IT software or professional services sales experience
· Demonstrate established customer relationships and the ability to develop  relationships with senior level executives as well as line of business directors and managers
· Experience selling to both mid-market and Fortune 1000 customers

· Must be fundamentally sound in basic sales principles such as lead generation, opportunity qualification, proposal development, contract negotiation and closure
· Must have strong presentation skills; be fluent in the business justification of Return on Investment (ROI)
· Experience selling  Business Intelligence software solutions or professional services preferred
· Experience working in a sales capacity for an IT software or services startup preferred
· Experience selling value added consulting services in the areas of Business Intelligence, Data Warehousing and Enterprise Performance Management preferred
· BA or equivalent experience required ; MBA is a plus
· Must have travel flexibility as regional sales pursuits require

About CCG

· Convergence Consulting Group is a Florida based, full service IT & business consulting services firm committed to partnering with our clients to help them achieve strategic and operational goals through the effective use of technology.  Specializing in Business Intelligence solutions, CCG delivers on this promise by building strong client relationships, maintaining highly experienced consultants and a constant focus to deliver results that meet organizational goals.

For immediate consideration, please send your resume as a Word attachment along with salary and/or OTE history to: tdavis@convergenceconsulting.net  or call 813.968.3238

*No sponsorship is available at this time
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